Abstract: The rapidly growing business traffic either nationally or internationally forces
INTRODUCTION
The Indonesian Civil Code is also known as Material Civil Code, which is divided into two kinds, namely; Material Civil Code and Formal Civil Code. Material civil code is the law which defines and regulates both rights and obligations. While, formal civil code is the law which decides and regulates the procedures of performing the rights and obligations itself. In addition, Indonesia also concerns about legal assetc code (Vermogent recht) which regards to the rights and obligations reffered to the party who involved in an agreement. In this case, legal asset code is divided into kinds as well, namely; (a) zakenrehct; and (b) verbintenissenrecht.
These two kinds of law set all the commerce law. The commerce law lies on engagement regulation in performing the company cases.
Commonly, the engagement comes from the agreement or it could be based on the available laws in which there are many kinds of Submitted: Sep 9, 2016; Reviewed: Nov 13, 2016; Accepted: Nov 21, 2016 agreement, such as; transporting, insurance, buying and selling companies, broker commisioner, money order and cheque.
The company activities urgently need the agreement because it is a legal act which is done by between two or more parties to promise each other, to do an agreement, or to give necessary. This is also extremely stated in Article1320 KUH Civil Code; the valid agreement should have some requirements, namely; (a) agreement; (b) commitment; and (c) legality. Moreover, Article 1320 act (1) also states that the agreement also called as license which means the two parties which involve in performing the engagement must totally agree each other on the matter subject of that agreement. In other words, the two parties must have some goals. For instance; a seller wants to have some money through selling the product, and a buyer really wants to have the product needed from the buyer.
The above example shows that buying and selling activity has a tough principle which is known as consensualitas principle.
Basically, konsensualitas principle is the engagement which has been achieved as soon as the agreement is done at the very first time. In this case, the agreement is valid and two parties do not longer need any formal licenses or it is called as Consensus. The Consensus has two essential requirements; (a) subjective requirement in which it could be first and second requirement and (b) objective requirement. In which it could be third and fourth requirement. For example; if the subjective requirement is not fulfilled, the agreement may be cancelled whereas if the objective requirement is not fulfilled, everything is cancelled will be back to the laws. 
METHOD
This study was conducted by using a normative juristic approach which guides the rule of law or determines some standard and norms against a phenomenon. By analyzing secondary data or documents, this study interprets the records. Furthermore, Data were selected in accordance to the three law sources, namely; (a) primary law which includes legislation, (b) secondary laws which include relevant documents, national and international journals, theories and (c) tertiary law which includes dictionary, encyclopedia, and black laws. Data collecting will be taken from data secondary and interviewing the various subjects who will be as the source of data.
In order to be more in-depth research, this study will be conducted by using qualitative approach since it will present the description based on case study rather than statistical data. tries to do a negotiation, the contract will be cancelled.
ANALYSIS AND DISCUSSION
In the developing country, bussinessmen already implemented this kind of agreement as economic principal in order to face the social demands. Yet, there is no a big trouble if this kind of agreement is used by businessmen. They will take a great benefit from this agreement since they have same mission "Implementing the fair competition system to serve the consumers". In addition, if they have a mission "Performing a business to satisfy either seller and buyer", absolutely it will make a mutual relationship between a seller and a buyer.
In relation to the statement above, between a seller and a buyer have to know the term "standard contract" or "standard agreement". It is used to be a benchmark or guideline for every consumers who want to have a legal law with the sellers or busi- 1. Declaring the responsibility business change.
2. Declaring that businessmen refuse the products delivered to be bought by consumers.
Declaring that businessmen have rights
to handover paid money.
4. Declaring that authorization from consumers to the sellers either directly or indirectly relating to a unilateral perform.
5. Setting the proof related to the loss of products or services.
6. Allowing the business practices to reduce the quality and quantity of products and services.
7. Giving additional regulations.
8. Declaring that consumers are free from enmburance, lien, and security rights againts deffered payments.
Moreover, there is a responsibility and exonaration in a standard contract. It is such realization from the obligation of one party.
In order to realize this obligation, the long process in needed in which to fulfill either complete or incomplete rights. From these principles, it can be concluded that the main purpose is to implement the good faith and fair dealing in each of
International commercial contract. In addition, it will creat the harmonization of law. and third, exoneration againts a seller which harm the third party. In this case, the mistake belongs to the seller, but the loss belongs to the third party.
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The Procedure of Standard Agreement
Contract signing
All the agreements are written in details then it is signed by both a seller and a buyer. A consumer is asked to read the contract in advance, the next step is sigining the contract after the consumer agrees with all contents of agreement. 
Notification by document agreement
